
NICHE MANUFACTURING

SELECT PORTFOLIO COMPANIES

BUSINESS SERVICES/LOGISTICS

EXITED INVESTMENTS

BUSE INDUSTRIES, INC./CONNECTION CONCEPTS, INC. 
Cable assemblies and connectors, custom cable assemblies
www.buseinc.com  |  www.connectionconceptsinc.com

4FRONT ENGINEERED SOLUTIONS, INC.
Loading dock equipment and products
www.4frontes.com

HENNIGES AUTOMOTIVE, INC. 
Vehicle sealing systems and anti-vibration products
www.hennigesautomotive.com

SAFEWORKS, LLC.
Powered suspended access and safety solutions
www.safeworks.com

ALTERNATIVE RESOURCES CORPORATION

Information technology management and staffing

www.arcnow.com 

AXLETECH INTERNATIONAL, INC.

Specialty vehicle drivetrain systems and components

www.axletech.com

STUDENT TRANSPORTATION OF AMERICA, INC.

School bus transportation services

www.ridesta.com

UNIGISTIX INC.

Supply chain management and logistics

www.unigistix.com

WEIDER NUTRITION GROUP

Branded nutritional supplements

www.weider.com

ANDROID INDUSTRIES, LLC

Automotive sequencing and sub-assemblies

www.android-ind.com

CALYX TRANSPORTATION GROUP, INC.

Third party logistics and transportation services

www.calyxinc.com

HIGHWAY TECHNOLOGIES

Traffic control services and equipment

www.hwy-tech.com

THE SUREPOINT GROUP

Oilfield instrumentation and electrical services

www.surepoint.ca

SENCO BRANDS, INC.
Industrial grade fasteners and fastening tools
www.senco.com

WEBEX, INC.
Precision rolls and specialty equipment for web converting
www.webexinc.com

VISTA-PRO AUTOMOTIVE
Nondiscretionary automotive aftermarket replacement parts
www.vistaproauto.com

SELECT CASE STUDIES

SITUATION — AUTOMOTIVE SUPPLIER IN CHAPTER 11  

• Declining unit volumes

• Rising raw material costs  

• Plant floor operating challenges due to tight cash and long term management issues

• TTM EBITDA negative $4 MM on sales of $122 MM

BENEFIT TO STAKEHOLDERS 

• Worked with lenders, customers, union and key suppliers to tailor-make a deal 

   in under 3 weeks  

• Provided significant debt pay down  

• Ensured customer continuity of supply and improved product quality  

• Customer gained long term cost reductions from lean implementation and 

   implementation of Asia manufacturing

SITUATION — FINANCIALLY DISTRESSED AUTOMOTIVE SUPPLIER

• Significant threat to customers across North and Central America, Europe and China

• Five CEOs and three CFOs in 3 years  

• Customers providing funds daily to fund significant cash losses  

• Difficult financial situation caused by increased raw material costs, reduced volumes and

   poorly coordinated new program launches  

• TTM earnings were negative $170 MM on sales of $500+ MM

BENEFIT TO STAKEHOLDERS

• Completed transaction outside of bankruptcy and ensured uninterrupted supply and product 

   quality to customers

• Certain acquired operations were wound down post-closing under the new management team

• Closed deals with all constituents including owner, lenders, union and certain management 

   members and with multiple customers

• Transaction was completed in an extremely difficult financing and customer environment

• Customers received repayment of certain funded losses and, long term, customers will gain 

   cost savings from implementation of lean principles and expansion of Asia sourcing 

   and manufacturing

HENNIGES
Add-on Acquisition of 

Troubled Operating Assets 

SITUATION — MID-TURNAROUND, UFC RELAPSED INTO CASH LOSSES 

• Unexpected loss in sales from its two largest customers 

• High raw material costs 

• Poorly managed plant start up and integration of Mexican production facilities 

• TTM sales of $120 MM

BENEFIT TO STAKEHOLDERS 

• Senior debt holders repaid in full and significant portion of liquidation value of lender-owned 

   preferred shares also repaid

• Litigation matters settled post closing with no recourse to lenders and sellers

• Seller entity wound down through an assignment for the benefit of creditors  

• Follow on acquisition provided additional customer benefits including diversified customer 

   base, rationalized manufacturing costs, increased breadth of product offering, broader 

   geographic reach

UFC INTERLAKE
Acquired United Fixtures 

Company in an Assignment/Sale

SITUATION — UNDERMANAGED AND OVERLOOKED CORPORATE ORPHAN

• Non-core capital intensive business sapping publicly traded parent’s financial 

  performance. Parent positioning itself for a leveraged buyout or recapitalization

• Parent initiated a turnaround but subsidiary continued to impede cash flow

• Parent reported revenues of $270 MM and break even EBITDA.

BENEFIT TO STAKEHOLDERS 

• Immediately removed drag on financial performance of seller  

• Enabled the establishment of a financially healthy company with properly 

   capitalized balance sheet

• Once separated, existing management team (along with new senior management) 

   was able to drive changes in business

HIGHWAY TECHNOLOGIES  
Corporate Divestiture 

of a Failing Business

BBI ENTERPRISES, INC.
Acquired in a §363 Sale

WYNNCHURCH CAPITAL, LTD.   |  6250 North River Road, Suite 10-100, Rosemont, Illinois 60018

www.wynnchurch.com    T:  847 604-6100    F:  847 604-6105    E:  wynnchurch@wynnchurch.com

JOHN HATHERLY | Managing Partner

(847) 604-6102

jhatherly@wynnchurch.com

TERRY THEODORE | Partner

(248) 593-3801

ttheodore@wynnchurch.com

IAN KIRSON | Managing Director

(847) 604-6101

ikirson@wynnchurch.com

MORTY WHITE | Managing Director

(416) 363-1423

mwhite@wynnchurch.com

DEREK FERGUSON | Senior Associate 

(847) 604-6124

dferguson@wynnchurch.com

JENNIFER CHRISTENSEN | Marketing Director

(847) 604-6126

jchristensen@wynnchurch.com

FRANK HAYES | Partner

(847) 604-6107

fhayes@wynnchurch.com

DUNCAN BOURNE | Managing Director

(847) 604-6104

dbourne@wynnchurch.com

JON KLEINKE | Managing Director

(847) 604-6122

jkleinke@wynnchurch.com

CHRIS O’BRIEN | Vice President

(847) 604-6108

cobrien@wynnchurch.com

GREG GLEASON | Senior Associate

(847) 604-6121

ggleason@wynnchurch.com

ROY SROKA | CFO

(847) 604-6103

rsroka@wynnchurch.com

RICK RENAUD | Chairman & Partner

(514) 878-1800

rrenaud@wynncurch.com

CHIP GRACE | Managing Director

(847) 604-6106

cgrace@wynnchurch.com 

STEVE WELBORN | Managing Director

(847) 604-6129

swelborn@wynnchurch.com

NEEL MAYENKAR | Vice President

(847) 604-6109

nmayenkar@wynnchurch.com

MICHAEL TEPLITSKY | Senior Associate

(847) 604-6120

mteplitsky@wynnchurch.com

WYNNCHURCH CAPITAL is a value-oriented, operationally focused private equity firm investing in middle 
market companies throughout the United States and Canada. OUR INVESTMENT PHILOSOPHY is to 
partner with management to leverage a company’s existing strengths, to identify new market opportunities and 
to provide the strategic support to realize management's vision. We do this with an unwavering commitment to 
sound business judgment, communication, quality and integrity.

• Over $500 million of capital under management

• Partner with proven management teams to drive growth and improve performance

• Equity investments of $5 million to $75 million per investment platform

• Recapitalizations

• Joint Ventures 

• Buyouts

• Corporate Carve-outs

• Restructurings

• Growth Capital 

• Business and Industrial Services

• Transportation and Logistics

• Niche Manufacturing

• Value-added Distribution

• Energy and Power Services

• Going Private

• Bankruptcies

WYNNCHURCH

OVERVIEW

INVESTMENT

CRITERIA

FLEXIBILITY OF

TRANSACTIONS

WYNNCHURCH

ADVANTAGE

INQUIRIES SHOULD BE DIRECTED TO:

• Strong management team either in place or identified

• Defensible business niche with a sustainable competitive advantage

• Revenues in excess of $50 million for new platforms

INDUSTRY

FOCUS

• Over 100 years of combined investment experience

• Industry and operating expertise

• Extensive resources and contacts

• Investment offices located in Chicago, Detroit, Montreal and Toronto


